
     Listing activity slowed slightly from July, reflecting 
the typical summer pattern.  You could see that in 
the 1,074 new residential listings submitted, down 
7.4% from July, but up 0.8% from August 2018.  And 
despite the strong new sales activity, at the end of  
August there were 2,571 Active Listings available.  
That was up 3.1% from July, up 2.3% from August 
2018, up 18.3% from August 2017 and up 9.0% from 
August 2016.  But that was still less inventory than in 
any year between 2005 and 2015.  More significantly, 
there were just 1.23 new residential listings for each 
new pending residential sale.  And based on the 
number of  closed residential sales in August, there 
were just 1.76 months of  standing residential 
inventory available. 
     Despite the seasonally strong sales this summer, 
average prices continued to increase just modestly.  
For example, Average Sale Price-All MLS was $400,371, 
up 0.3% from July, up 2.7% from August 2018, and up 
12.9% from August 2017.  Median Sale Price-
Residential was $380,000, up 0.3% from July, up 3.4% 
from August 2018, and up 11.9% from August 2017.  
That was also up 46.2% from the previous high in 
August 2007, and up 85.5% from August 2012, which 
was the low during the downturn.  And the average 
residential sale price was $415,100, up 0.5% from July, 
up 3.5% from August 2018, and up 9.1% August 2017. 
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 Change 
from        

Aug. 2018

Active Listings 2,571 2.3%

Solds Year To Date 6,276 1.8%

New Closed 
Residential Sales

856 4.9%

New Pending 
Residential Sales

871 5.4%

Average Days on 
Market-Res. Solds

47 4.4%

Average Sale Price- 
All MLS

$400,371 2.7%

Median Sale Price-
Residential

$380,000 3.4%

     August was another very good month for the Clark County real estate market.  One indicator of  that was new 
sales activity, which posted its third best August since the 2005 record.  You could see that in the 871 New Pending 
Residential Sales submitted to RMLS, down 7.4% from July, but reflecting the normal seasonal pattern.  And more 
significantly, New Pending Residential Sales were up 5.4% from August 2018, down only 2.1% from August 2017, 
and down just 0.7% from August 2016.  Furthermore, new pending sales were up 2.6% from August 2015, up 24.6% 
from August 2014, and were much better than in any other August since 2005.   Yet despite the good new sales 
activity, really strong closing activity caused the backlog of  pending sales to decline 5.1% from July to 1,529.  At 
the rate sales closed in August that represents a still significantly large backlog of  1.79 months of  closings. 
     Closing activity was especially good in August, making this the best August for closed sales since 2005.  You 
could see that in the 856 New Closed Residential Sales reported to RMLS, up 3.0% from July, and up 4.9% from 
August 2018.  To put that in perspective, New Closed Residential Sales were up 0.8% from August 2017, up 3.0% 
from August 2016, and up 15.1% from August 2015.  Furthermore closed sales were significantly better than in any 
other August since 2005.  As a result, at the end of  August there had been 6,276 Solds Year To Date reported, down 
just 1.8% from August 2018.  That was the closest this measure has been to last year’s numbers since February.  It 
was also down 2.5% from August 2017, and down just 2.0% from August 2016, much better than in any August 
between 2005 and 2015.  

     July and August were two exceptionally good months that were not only better than usual for the season, but 
that were good enough to be noteworthy any time of year.  And while that is good news, indications the market is 
continuing to normalize is even better news.  One indication of the normalizing market is the slowly growing 
inventory, which is resulting in more and better choices for buyers, and thus fueling more sales.  Another 
indicator is the slowing pace of price increases which more sustainable.   There are also more listings with price 
reductions, which suggests buyers are less willing to pay any price to get a house.  Most significantly, these 
indications tell us the market is moving at a pace that is much more sustainable than we have seen in the recent 
past. 
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